CROSS EXAMINATION

The cross-examination period of a debate is a time when the person who is not going to speak next in the constructives questions the person who has just finished speaking. Consider cross examination an information exchange period - it is not the time to role play lawyer. 

Cross examination may serve six objectives: 

· To clarify points 

· To expose errors 

· To obtain admissions 

· To setup arguments 

· To save prep time 

· To show the judge how cool you are so they WANT to vote for you. 

Most debaters tend to ignore the value of good cross-examination. Remember, 20% of the entire debate is spent in cross-examination -- it should be a meaningful and essential part of the debate. If nothing else, debaters tend to underestimate the importance that cross-examination may have on the judge. In cross-examination, briefs are not read and advanced arguments are not spewed out. Cross-examination will indicate to the judge just how sharp and spontaneous the debaters are. Invisible bias will always occur in a debate round and judges would always like the sharpest team to win. Good, effective cross-examination of the opponents can play an important psychological role in winning the ballot of the judge. 

Be dynamic. Have questions and be ready to go, answer questions actively and with confidence whenever you can. The image you project will be very important to the audience/judge. This is the one opportunity the audience/judge has to compare you with opponents side-by-side. 

GUIDELINES FOR ASKING QUESTIONS: 

1. Ask a short Q designed to get a short A 

2. Indicate the object of your Q 

3. Don't telegraph your argument, don't make it too obvious. 

4. Don't ask Q they won't answer properly."So, we win, right?" 

5. Make Q seem important, even if it is just an attempt to clarify. 

6. Politeness is a must -- emphasize the difference if they are rude. 

7. Approach things from a non-obvious direction. Then trap them. 

8. Mark your flow/notes as to what you want to question them about. 

9. Avoid open ended Qs unless you are sure they are clueless. 

10. Face the judge/audience, not your opponent. 

11. CX answers must be integrated into your arguments made during a speech. 

  

GUIDELINES FOR ANSWERING QUESTIONS: 

1. Concise A. 

2. Refer to something you have already said whenever possible. This is safe. 

3. Answer based on your position in the debate so far. Keep options open. 

4. Don't make promises of what you or your partner will do later. 

5. Qualify your answers. 

6. Be willing to exchange documents read into the debate. 

7. Answer only relevant questions. 

8. Address the judge. 

9. Try and not answer hypothetical Q. If they demand, say you will give a hypothetical A. 

10. Signal each other, don't tag-team. 

11. Don't say"I don't know,"say"I am not sure at this time...."

Here are some questions that each speaker should try to get answered during their cross examination. 

2NC Cross Examination of 1AC 

· Get missing signposts and arguments.. 

· Center most of your questions on the plan. Look for plan errors and possible links to disads. Ask for a copy of the plan and read it. 

· Make sure that you understand the thesis of the case and what advantages are being claimed. If you are not sure ask-now is the time do it not after the 2AC! 

1AC Cross Examination of 1NC 

· If the INC argued topicality, make sure that you know what the violations are and what standards they are using to prove that you are not topical. 

· Make the 1NC explain any arguments that you do not understand. 

· Ask the 1NC to explain the links, thresholds, and/or impacts to the disads that were argued in the 1NC. 

· Ask the 1NC to explain why the counterplan is better than the affirmative. Ask them to compare specific quantifiable disadvantages. 

1NC Cross Examination of 2AC and 2AC Cross Examination of 2NC 

· Ask for any responses that your partner missed. 

· Ask for any briefs or evidence that you or your partner need in order to answer every response given by the 2AC/2NC 

· Ask the 2AC/2NC to explain why he or she may have granted out some arguments - especially on advantages or disadvantages.

